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Our annual reports on Form 10-K, quarterly reports on Form 10-Q and current reports on Form 8-K (including
exhibits), and any amendments to such reports, will be available free of charge on our website at
www.transmontaignepartners.com under the heading “Unitholder Information,” “SEC Filings” as soon as reasonably
practicable after we electronically file such material with, or furnish it to, the Securities and Exchange Commission. A copy of
this annual report on Form 10-K (without exhibits), will be furnished without charge to any unitholder who sends a written
request to our offices, addressed as follows: TransMontaigne Partners L.P., Attention: Investor Relations, 1670 Broadway,
Suite 3100, Denver, Colorado 80202.

CAUTIONARY STATEMENT REGARDING FORWARD-LOOKING STATEMENTS

This annual report contains forward-looking statements within the meaning of Section 27A of the Securities Act of
1933 and Section 21E of the Securities Exchange Act of 1934, including the following:

-any statements contained in this annual report regarding the prospects for our business or any of our services or our
ability to pay distributions;

-any statements preceded by, followed by or that include the words
“may,” “seeks,” “believes,” “expects,” “anticipates,” “intends,” “continues,
scheduled,” or similar expressions; and

» « 9

attempts,” “is

» « 3 2« 2 <« » « » «

estimates,” “plans,” “targets,” “predicts,

-other statements contained in this annual report regarding matters that are not historical facts.

Our business and results of operations are subject to risks and uncertainties, many of which are beyond our ability to
control or predict. Because of these risks and uncertainties, actual results may differ materially from those expressed or
implied by forward-looking statements, and investors are cautioned not to place undue reliance on such statements, which
speak only as of the date thereof.

Important factors, many of which are described in more detail in “Item 1A. Risk Factors” of this annual report, that
could cause actual results to differ materially from our expectations include, but are not limited to:

-whether we are able to generate sufficient cash from operations to enable us to maintain or grow the amount of the
quarterly distribution to our unitholders;

-TransMontaigne LLC controls our general partner, which has sole responsibility for conducting our business and
managing our operations. TransMontaigne LLC and NGL Energy Partners LP (“NGL”) have conflicts of interest and

limited fiduciary duties, which may permit them to favor their own interests to our detriment;

-failure by any of our significant customers to continue to engage us to provide services after the expiration of
existing terminaling services agreements or our failure to secure comparable alternative arrangements;

-a reduction in revenue from any of our significant customers upon which we rely for a substantial majority of our
revenue;

-a material portion of our operations are conducted through joint ventures, over which we do not maintain full control
and which have unique risks;

-competition from other terminals and pipelines that may be able to supply our significant customers with terminaling
services on a more competitive basis;

-the continued creditworthiness of, and performance by, our significant customers;

-the expiration of our omnibus agreement occurs on the earlier to occur of TransMontaigne LLC ceasing to control
our general partner or following at least 24 months prior written notice;
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-we are exposed to the credit risks of NGL and our other significant customers, including Morgan Stanley Capital
Group, which could affect our creditworthiness. Any material nonpayment or nonperformance by such customers
could also adversely affect our financial condition and results of operations;

-a lack of access to new capital would impair our ability to expand our operations;

-the lack of availability of acquisition opportunities, constraints on our ability to make acquisitions, failure to
successfully integrate acquired facilities and future performance of acquired facilities, could limit our ability to grow

our business successfully and could adversely affect the price of our common units;

-a decrease in demand for products due to high prices, alternative fuel sources, new technologies or adverse economic
conditions;

-our debt levels and restrictions in our debt agreements that may limit our operational flexibility;

-the ability of our significant customers to secure financing arrangements adequate to purchase their desired volume
of product;

-the impact on our facilities or operations of extreme weather conditions, such as hurricanes, and other events, such as
terrorist attacks or war and costs associated with environmental compliance and remediation;

-the uncertainty surrounding whether or when a merger with NGL will occur and other aspects of such a transaction,
if any, could adversely affect our ability to secure new customers or increase or extend agreements with existing
customers that are important to our operations or attract and retain qualified personnel to operate our business;

-the control of our general partner being transferred to a third party without our consent or unitholder consent;

- we may have to refinance our existing debt in unfavorable market conditions;

-the failure of our existing and future insurance policies to fully cover all risks incident to our business;

-cyber attacks or other breaches of our information security measures could disrupt our operations and result in
increased costs;

-timing, cost and other economic uncertainties related to the construction of new tank capacity or facilities;

-the impact of current and future laws and governmental regulations, general economic, market or business
conditions;

-the age and condition of many of our pipeline and storage assets may result in increased maintenance and
remediation expenditures;

-cost reimbursements, which are determined by our general partner, and fees paid to our general partner and its
affiliates for services will continue to be substantial;

-our general partner’s limited call right may require unitholders to sell their common units at an undesirable time or
price;

-our ability to issue additional units without your approval would dilute your existing ownership interest;
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-the possibility that our unitholders could be held liable under some circumstances for our obligations to the same
extent as a general partner;

-our failure to avoid federal income taxation as a corporation or the imposition of state level taxation;

-constraints on our ability to make acquisitions and investments to increase our capital asset base may result in future
declines in our tax depreciation;

-the impact of new IRS regulations or a challenge of our current allocation of income, gain, loss and deductions
among our unitholders;

-unitholders will be required to pay taxes on their respective share of our taxable income regardless of the amount of
cash distributions;

-investment in common partnership units by tax-exempt entities and non-United States persons raises tax issues
unique to them;

-unitholders will likely be subject to state and local taxes and return filing requirements in states where they do not
live as a result of investing in our units; and

-the sale or exchange of 50% or more of our capital and profits interests within a 12-month period would result in a
deemed technical termination of our partnership for income tax purposes.

We do not intend to update these forward-looking statements except as required by law.

Part1
ITEMS 1 AND 2. BUSINESS AND PROPERTIES

TransMontaigne Partners L.P. is a publicly traded Delaware limited partnership formed in February 2005 by
TransMontaigne LLC. We commenced operations upon the closing of our initial public offering on May 27, 2005. Our
common units are traded on the New York Stock Exchange under the symbol “TLP.” Our principal executive offices are
located at 1670 Broadway, Suite 3100, Denver, Colorado 80202; our telephone number is (303) 626-8200.

Our general partner is TransMontaigne GP L.L.C., which is indirectly wholly owned and controlled by
TransMontaigne LLC. On July 1, 2014, TransMontaigne LLC was acquired by NGL Energy Partners LP. Unless the context
requires otherwise, references to “we,” “us,” “our,” “TransMontaigne Partners,” “Partners” or the “partnership” are
intended to mean TransMontaigne Partners L.P. (and our wholly owned and controlled operating subsidiaries). References to
TransMontaigne LLC are intended to mean TransMontaigne LLC and its subsidiaries other than TransMontaigne GP L.L.C.,
our general partner, and TransMontaigne Partners and its subsidiaries.

» «

OVERVIEW

We are controlled by our general partner, TransMontaigne GP L.L.C., which is a wholly-owned subsidiary of
TransMontaigne LLC. At December 31, 2014, NGL Energy Partners LP (“NGL”) owned all of the issued and outstanding
capital stock of TransMontaigne LLC, and, as a result, NGL is the indirect owner of our general partner. At December 31,
2014, TransMontaigne LL.C and NGL had a significant interest in our partnership through their indirect ownership of an
approximate 19% limited partner interest, a 2% general partner interest and the incentive distribution rights.

Prior to July 1, 2014, Morgan Stanley Capital Group Inc., a wholly-owned subsidiary of Morgan Stanley and the
principal commodities trading arm of Morgan Stanley, owned all of the issued and outstanding capital stock of
TransMontaigne LLC, and, as a result, Morgan Stanley was the indirect owner of our general partner. Effective July 1,
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2014, Morgan Stanley consummated the sale of its 100% ownership interest in TransMontaigne LL.C to NGL. The sale
resulted in a change in control of Partners.

In addition to the sale of our general partner to NGL, NGL acquired the common units owned by TransMontaigne
LLC and affiliates of Morgan Stanley, representing approximately 20% of our outstanding common units, and assumed
Morgan Stanley Capital Group’s obligations under our light oil terminaling services agreements in Florida and the Southeast
regions, excluding the Collins/Purvis tankage (collectively, the “NGL Acquisition”). All other terminaling services agreements
with Morgan Stanley Capital Group remained with Morgan Stanley Capital Group. The NGL Acquisition did not involve the
sale or purchase of any of our common units held by the public and our common units continue to trade on the New York
Stock Exchange.

TransMontaigne Partners has no officers or employees and all of our management and operational activities are
provided by officers and employees of NGL Energy Operating LLC (“NGL Energy Operating”), a wholly owned subsidiary of
NGL. TransMontaigne Services LLC is an indirect wholly owned subsidiary of TransMontaigne LL.C. TransMontaigne LLC is
an indirect wholly owned subsidiary of NGL. We are controlled by our general partner, TransMontaigne GP L.L.C., which is
an indirect wholly owned subsidiary of TransMontaigne LLC. TransMontaigne GP L.L.C. is a holding company with no
independent assets or operations other than its general partner interest in TransMontaigne Partners L.P. TransMontaigne GP
L.L.C. is dependent upon the cash distributions it receives from TransMontaigne Partners L.P. to service any obligations it may
incur. TransMontaigne LLC, TransMontaigne Services LLC and TransMontaigne Product Services LLC were converted from
Delaware corporations into Delaware limited
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liability companies as of December 30, 2014. The following diagram depicts our organization and structure as of December

31, 2014:
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TransMontaigne LLC is a leading distributor of unbranded refined petroleum products to independent wholesalers,
distributors and industrial and commercial end users, delivering approximately 0.2 million barrels per day throughout the
United States, primarily in the Gulf Coast, Northeast, Southeast and Midwest regions. TransMontaigne LL.C currently relies on
us to provide integrated terminaling services to support its operations in these geographic regions other than the Northeast.

NGL is a Delaware limited partnership that is controlled by its general partner, NGL Energy Holdings LLC. NGL’s
operations include a crude oil logistics segment, the assets of which include owned and leased crude oil storage terminals,
pipeline injection stations, a fleet of trucks, a fleet of leased and owned railcars, and a fleet of barges and towboats, and a crude
oil pipeline. NGL’s crude oil logistics segment purchases crude oil from producers and transports it for resale at owned and
leased pipeline injection points, storage terminals, barge loading facilities, rail facilities, refineries, and other trade hubs. NGL
has a water solutions segment, the assets of which include water treatment and disposal facilities. NGL’s water solutions

segment generates revenues from the treatment and disposal of wastewater generated from crude oil and natural gas
production, and from the sale of recycled water and recovered hydrocarbons.
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NGL has a liquids segment, which supplies natural gas liquids to retailers, wholesalers, refiners, and petrochemical plants
throughout the United States and in Canada, and which provides natural gas liquids terminaling services through its more than
20 terminals throughout the United States and railcar transportation services through its fleet of leased and owned railcars.
NGL’s liquids segment purchases propane, butane, and other products from refiners, processing plants, producers, and other
parties, and sells the product to retailers, refiners, petrochemical plants, and other participants in the wholesale markets. NGL’s
retail propane segment sells propane, distillates, and equipment and supplies to end users consisting of residential, agricultural,
commercial, and industrial customers and to certain re-sellers in 25 states. Finally, NGL’s refined products and

renewables segment, which conducts gasoline, diesel, ethanol, and biodiesel marketing operations, includes NGL’s investment
in us.

Our existing facilities are located in five geographic regions, which we refer to as our Gulf Coast, Midwest,
Brownsville, River and Southeast facilities.

*  Gulf Coast. Our Gulf Coast facilities consist of eight refined product terminals, which are all located in Florida.
These facilities currently have approximately 6.9 million barrels of aggregate active storage capacity.

*  Midwest. Our Midwest facilities consist of a 67-mile, interstate refined products pipeline between Missouri and
Arkansas, which we refer to as the Razorback pipeline, and three refined product terminals and one crude oil
terminal with approximately 1.6 million barrels of aggregate active storage capacity.

* Brownsville. Effective as of April 1, 2011, we entered into a joint venture with P.M.I. Services North
America Inc., or “PMI”, an indirect subsidiary of Petroleos Mexicanos or “PEMEX”, the Mexican state-owned
petroleum company, at our Brownsville, Texas terminal. We contributed approximately 1.5 million barrels of
light petroleum product storage capacity, as well as related ancillary facilities, to the joint venture, also known as
Frontera Brownsville LLC or “Frontera”, in exchange for a cash payment of approximately $25.6 million and a
50% ownership interest. We operate the Frontera assets under an operations and reimbursement agreement
between us and Frontera. We continue to own and operate approximately 0.9 million barrels of additional tankage
in Brownsville independent of Frontera, which includes a liquefied petroleum gas, or LPG, terminaling facility
with aggregate active storage capacity of approximately 33,000 barrels. We own and operate an LPG pipeline
from our Brownsville facilities to the U.S.-Mexico Border, which we refer to as the Diamondback pipeline. We
also operate a bi-directional refined products pipeline for PMI for deliveries to and from Brownsville and
Reynosa and Cadereyta, Mexico.

* River. Our River facilities are composed of 12 refined product terminals located along the Mississippi and Ohio
Rivers with approximately 2.7 million barrels of aggregate active storage capacity. Our River facilities also
include a dock facility located in Baton Rouge, Louisiana that is connected to the Colonial pipeline.

* Southeast. Our Southeast facilities consist of 22 refined product terminals located along the Colonial and
Plantation pipelines in Alabama, Georgia, Mississippi, North Carolina, South Carolina, and Virginia with an
aggregate active storage capacity of approximately 10.0 million barrels.

The volume of product that is handled, transported, throughput or stored in our terminals and pipelines is directly
affected by the level of supply and demand in the wholesale markets served by our terminals and pipelines. Overall supply of
refined products in the wholesale markets is influenced by the products’ absolute prices, the availability of capacity on
delivering pipelines and vessels, fluctuating refinery margins and the markets’ perception of future product prices. The demand
for gasoline typically peaks during the summer driving season, which extends from April to September, and declines during
the fall and winter months. The demand for marine fuels typically peaks in the winter months due to the increase in the number
of cruise ships originating from Florida ports. Despite these seasonalities, the overall impact on the volume of product
throughput at our terminals and pipelines is not material.
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Industry Overview

Refined product terminaling and transportation companies, such as TransMontaigne Partners, receive, store, blend,
treat and distribute foreign and domestic cargoes to and from oil refineries, wholesalers, retailers and ultimate end-users
around the country. The substantial majority of the petroleum refining that occurs in the United States is concentrated in the
Gulf Coast region, which necessitates the transportation of this domestic product to other areas, such as the East Coast,
Florida, Southeast and Midwest regions of the country. Recently, an increased amount of domestic crude oil is being extracted
throughout unconventional shale formations (i.e. Bakken, Eagle Ford, Utica, etc.). These shale formations are generally
located in areas that are highly constrained in storage and transportation infrastructure; thereby offering the prospect of new
growth and development for terminaling and transportation companies such as TransMontaigne Partners.

Refining. The storage and handling services of feedstocks or crude oil used in the refining process are generally
handled by terminaling and transportation companies such as TransMontaigne Partners. United States based refineries refine
multiple grades of feedstock or crude oil into various light refined products and heavy refined products. Light refined products
include gasoline and diesel fuel, as well as propane, butane, heating oils and jet fuels. Heavy refined products include residual
fuel oils for consumption in ships and power plants and asphalt. Refined products of specific grade and characteristics are
substantially identical in composition from one refinery to another and are referred to as being “fungible.” The refined
products are initially staged at the refinery, and then shipped out either in large “batches” via pipeline or vessel or by
individual truck-loads. The refineries owned by major oil companies then schedule for delivery some of their refined product
output to satisfy their own retail delivery obligations, for example, at branded gasoline stations, and sell the remainder of their
refined product output to independent marketing and distribution companies or traders, such as TransMontaigne LLC, for
resale.

Transportation. Before an independent distribution and marketing company, such as TransMontaigne LLC,
distributes refined petroleum products into wholesale markets, it must first schedule that product for shipment by tankers,
barges, railcars or on common carrier pipelines to a liquid bulk terminal.

Refined product is transported to marine terminals, such as our Gulf Coast terminals and Baton Rouge, Louisiana
dock facility, by vessels or barges. Because there are economies of scale in transporting products by vessel, marine terminals
with larger storage capacities for various commodities have the ability to offer their customers lower per-barrel freight costs to
a greater extent than do terminals with smaller storage capacities.

Refined product reaches inland terminals, such as our Southeast and Midwest terminals, primarily by common carrier
pipelines. Common carrier pipelines are pipelines with published tariffs that are regulated by the Federal Energy Regulatory
Commission, or FERC, or state authorities. These pipelines ship fungible refined products in multiple cycles of large batches,
with each batch generally consisting of product owned by several different companies. As a batch of product is shipped on a
pipeline, each terminal operator along the way draws the volume of product that is scheduled for that facility as the batch
passes in the pipeline. Consequently, each terminal operator must monitor the type of product in the common carrier pipeline
to determine when to draw product scheduled for delivery to that terminal. In addition, both the common carrier pipeline and
the terminal operator monitor the volume of product drawn to ensure that the amount scheduled for delivery at that location is
actually received.

At both inland and marine terminals, the various products are stored in tanks on behalf of our customers.
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Delivery. Most terminals have a tanker truck loading facility commonly referred to as a “rack.” Often, commercial
and industrial end-users and independent retailers rely on independent trucking companies to pick up product at the rack and
transport it to the end-user or retailer at its specified location. Each truck holds an aggregate of approximately 8,000 gallons
(approximately 190 barrels) of various refined products in different compartments. To initiate the loading of product, the driver
uses an access control card that identifies the customer purchasing the refined product, the carrier and the driver as well as the
type or grade of refined products to be pumped into the truck. A computerized system electronically reviews the credentials of
the carrier, including insurance and certain mandated certifications, and confirms the customer is within product allocation or
credit limits. When all conditions are verified as being current and correct, the system authorizes the delivery of the refined
product to the truck. As refined product is being loaded into the truck, ethanol, bio diesel or additives are injected to conform
to government specifications and individual customer requirements. As part of the Renewable Fuel Standard Act, ethanol and
biodiesel are often blended with the refined product across the rack to create a certain “spec” of saleable product. Additionally,
if a truck is loading gasoline for retail sale by an independent gasoline station, generic additives will be added to the gasoline
as it is loaded into the truck. If the gasoline is for delivery to a branded retail gasoline station, the proprietary additive
compound of that particular retailer will be added to the gasoline as it is loaded. The type and amount of additive are
electronically and mechanically controlled by equipment located at the truck loading rack. Generally one to two gallons of
additive are injected into an 8,000 gallon truckload of gasoline.

At marine terminals, the refined product stored in tanks may be delivered to tanker trucks over a rack in the same
manner as at an inland terminal or be delivered onto large ships, ocean-going barges, or inland barges for delivery to various
distribution points around the world. In addition, cruise ships and other vessels are fueled through a process known as
“bunkering”, either at the dock, through a pipeline, or by truck or barge. Cruise ships typically purchase approximately 6,000
to 8,000 barrels, the equivalent of approximately 42 tanker truckloads, of bunker fuel per refueling. Bunker fuel is a mixture of
residual fuel oil and diesel fuel. Each large vessel generally requires its own mixture of bunker fuel to match the distinct
characteristics of that ship’s engines and turbines. Because the mixture for each ship requires precision to mix and deliver,
cruise ships often prefer to obtain their fuel from experienced terminaling companies such as TransMontaigne Partners.

Our Operations
We are a terminaling and transportation company with operations in the United States along the Gulf Coast, in the
Midwest, in Houston and Brownsville, Texas, along the Mississippi and Ohio Rivers, and in the Southeast. We use our

terminaling facilities to, among other things:

+ receive refined products from the pipeline, ship, barge or railcar making delivery on behalf of our customers, and
transfer those refined products to the tanks located at our terminals;

» store the refined products in our tanks for our customers;
* monitor the volume of the refined products stored in our tanks;

+ distribute the refined products out of our terminals in vessels, railcars or truckloads using truck racks and other
distribution equipment located at our terminals, including pipelines; and

+ heat residual fuel oils and asphalt stored in our tanks, and provide other ancillary services related to the
throughput process.

We derive revenue from our terminal and pipeline transportation operations by charging fees for providing integrated
terminaling, transportation and related services. The fees we charge and our other sources of revenue are composed of:

* Terminaling Services Fees. We generate terminaling services fees by receiving, storing and distributing products
for our customers. Terminaling services fees include throughput fees based on the volume of product distributed
from the facility, injection fees based on the volume of product injected with additive
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compounds and storage fees based on a rate per barrel of storage capacity per month.

* Pipeline Transportation Fees. We earn pipeline transportation fees on our Razorback pipeline and Diamondback
pipeline and the Ella-Brownsville pipeline, which in January 2013 we began leasing from a third party, based on
the volume of product transported and the distance from the origin point to the delivery point. The Federal
Energy Regulatory Commission, or FERC, regulates the tariff on the Razorback, Diamondback and
Ella-Brownsville pipelines.

* Management Fees and Reimbursed Costs. We manage and operate certain tank capacity at our Port Everglades
(South) terminal for a major oil company and receive a reimbursement of its proportionate share of operating and
maintenance costs. We manage and operate for an affiliate of PEMEX, Mexico’s state-owned petroleum
company, a bi-directional products pipeline connected to our Brownsville, Texas terminal facility and receive a
management fee and reimbursement of costs. Effective as of April 1, 2011, we entered into the Frontera joint
venture. We manage and operate Frontera and receive a management fee based on our costs incurred.

*  Other Revenue. We provide ancillary services including heating and mixing of stored products, product transfer
services, railcar handling, wharfage fees and vapor recovery fees. Pursuant to certain terminaling services
agreements with our throughput customers, we are entitled to the volume of net product gained resulting from
differences in the measurement of product volumes received and distributed at our terminaling facilities.
Consistent with recognized industry practices, measurement differentials occur as the result of the inherent
variances in measurement devices and methodology. We recognize as revenue the net proceeds from the sale of
the product gained.

Further detail regarding our financial information can be found under Item 8. “Financial Statements and
Supplementary Data” of this annual report.

10
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The locations and approximate aggregate active storage capacity at our terminal facilities as of December 31, 2014
are as follows:

Active storage

capacity
Locations (shell bbls)
Gulf Coast Facilities
Florida
Port Everglades Complex
Port Everglades-North 2,408,000
Port Everglades-South(1) 376,000
Jacksonville 271,000
Cape Canaveral 724,000
Port Manatee 1,375,000
Pensacola 270,000
Fisher Island 673,000
Tampa 760,000
Gulf Coast Total 6,857,000
Midwest Facilities
Rogers, AR and Mount Vernon, MO (aggregate amounts) 406,000
Cushing, OK 1,005,000
Oklahoma City, OK 158,000
Midwest Total 1,569,000
Brownsville Facilities
Brownsville, TX 919,000
Frontera(2) 1,498,000
Brownsville Total 2,417,000
River Facilities
Arkansas City, AR 446,000
Evansville, IN 245,000
New Albany, IN 201,000
Greater Cincinnati, KY 189,000
Henderson, KY 169,000
Louisville, KY 183,000
Owensboro, KY 157,000
Paducah, KY 322,000
Baton Rouge, LA (Dock) —
Greenville, MS (Clay Street) 350,000
Greenville, MS (Industrial Road) 56,000
Cape Girardeau, MO 140,000
East Liverpool, OH 227,000
River Total 2,685,000

11
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Active storage

capacity
Locations (shell bbls)
Southeast Facilities
Albany, GA 203,000
Americus, GA 93,000
Athens, GA 203,000
Bainbridge, GA 367,000
Belton, SC —
Birmingham, AL 178,000
Charlotte, NC 121,000
Collins/Purvis, MS 3,419,000
Collins, MS 200,000
Doraville, GA 438,000
Fairfax, VA 513,000
Greensboro, NC 479,000
Griffin, GA 107,000
Lookout Mountain, GA 219,000
Macon, GA 174,000
Meridian, MS 139,000
Montvale, VA 503,000
Norfolk, VA 1,336,000
Richmond, VA 478,000
Rome, GA 152,000
Selma, NC 529,000
Spartanburg, SC 166,000
Southeast Total 10,017,000
BOSTCO(3) 7,080,000
TOTAL CAPACITY 30,625,000

(1) Reflects our ownership interest net of a major oil company’s ownership interest in certain tank capacity.
(2) Reflects the total active storage capacity of Frontera, of which we have a 50% ownership interest.

(3)Reflects the completed construction total active storage capacity of Battleground Oil Specialty Terminal Company LLC
(“BOSTCO”), of which we have a 42.5%, general voting, Class A Member (“ownership”) interest. The BOSTCO facility
began initial commercial operation in the fourth quarter of 2013. Completion of the 7.1 million barrels of storage capacity
and related infrastructure occurred in the third quarter of 2014.

Gulf Coast Operations. Our Gulf Coast operations include eight refined product terminals located in Florida. At our
Gulf Coast terminals we handle refined products and crude oil on behalf of, and provide integrated terminaling services to,
customers engaged in the distribution and marketing of refined products and crude oil and the United States government. Our
Gulf Coast terminals receive refined products from vessels on behalf of our customers. In addition, our Jacksonville terminal
also receives asphalt by rail and our Port Everglades (North) terminal also receives product by truck. We distribute by truck or
barge at all of our Gulf Coast terminals. In addition, we distribute products by pipeline at our Port Everglades and Tampa
terminals. A major oil company retains an ownership interest, ranging from 25% to 50%, in specific tank capacity at our Port
Everglades (South) terminal. We manage and operate the Port Everglades (South) terminal, and we are reimbursed by the
major oil company for its proportionate share of our operating and maintenance costs.

The principal customers at our Gulf Coast facilities are Marathon Petroleum Company LLC, which we refer to as
Marathon, RaceTrac Petroleum Inc. and NGL.
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Midwest Terminals and Pipeline Operations. In Missouri and Arkansas we own and operate the Razorback pipeline
and terminals in Mount Vernon, Missouri, at the origin of the pipeline and in Rogers, Arkansas, at the terminus of the pipeline.
We refer to these two terminals collectively as the Razorback terminals. The Razorback pipeline is a 67-mile, 8-inch diameter
interstate common carrier pipeline that transports light refined product from our terminal at Mount Vernon, where it is
interconnected with a pipeline system owned by Magellan Midstream Partners, L.P., to our terminal at Rogers. The Razorback
pipeline has a capacity of approximately 30,000 barrels per day. The FERC regulates the transportation tariffs for interstate
shipments on the Razorback pipeline. On January 10, 2014 we entered into a 10-year capacity agreement with Magellan
Pipeline Company, L.P. (“Magellan”), effective March 1, 2014, covering 100% of the capacity of Razorback terminals and the
Razorback Pipeline.

We also own and operate a terminal facility at Oklahoma City, Oklahoma. Our Oklahoma City terminal receives
gasolines and diesel fuels from a pipeline system owned by Magellan Midstream Partners, L.P. for delivery via our truck rack
to Shell Oil Products U.S., which we refer to as Shell, for redistribution to locations throughout the Oklahoma City region.

We leased a portion of land in Cushing, Oklahoma and constructed storage tanks with approximately 1.0 million
barrels of crude oil storage and associated infrastructure on such property for the receipt of crude oil by truck and pipeline, the
blending of crude oil and the storage of approximately 1.0 million barrels of crude oil. The facility was completed and placed
into service in August 2012. We have entered into a long-term services agreement with Morgan Stanley Capital Group Inc. for
the use of the facility.

Brownsville, Texas Operations. Effective as of April 1, 2011, we entered into the Frontera joint venture with PMI at
our Brownsville, Texas terminal. We contributed approximately 1.5 million barrels of light petroleum product storage capacity,
as well as related ancillary facilities, to the Frontera joint venture, in exchange for a cash payment of approximately
$25.6 million and a 50% ownership interest. PMI acquired the remaining 50% ownership interest in Frontera for a cash
payment of approximately $25.6 million. We operate the Frontera assets under an operations and reimbursement agreement
between us and Frontera.

We continue to own and operate approximately 0.9 million barrels of additional tankage and related ancillary facilities
in Brownsville independent of the Frontera joint venture, as well as the Diamondback pipeline which handles liquid product
movements between Mexico and south Texas. At our Brownsville terminal we handle refined petroleum products, chemicals,
vegetable oils, naphtha, wax and propane on behalf of, and provide integrated terminaling services to, customers engaged in
the distribution and marketing of refined products and natural gas liquids. Our Brownsville facilities receive refined products
on behalf of our customers from vessels, by truck or railcar. We also receive natural gas liquids by pipeline.

The Diamondback pipeline consists of an 8" pipeline that transports LPG approximately 16 miles from our
Brownsville facilities to the U.S./Mexico border and a 6" pipeline, which runs parallel to the 8" pipeline, that can be used by us
in the future to transport additional LPG or refined products to Matamoros. The 8" pipeline has a capacity of approximately
20,000 barrels per day. The 6" pipeline has a capacity of approximately 12,000 barrels per day.

In August 2013, we sold our Mexico operations to an unaffiliated third party for cash proceeds of approximately
$2.1 million, net of $0.2 million in bank accounts sold related to the Mexico operations. The Mexico operations consisted of a
7,000 barrel liquefied petroleum gas storage terminal in Matamoros, Mexico and a seven mile pipeline system connecting the
Matamoros terminal to our Diamondback pipeline system at the U.S. border, which connects to our Brownville, Texas
terminals.

Beginning in January 2013, we leased the capacity on the Ella-Brownsville pipeline from Seadrift Pipeline
Corporation, which transports LPG from two points of origin to our terminal in Brownsville: from Exxon King Ranch in
Kleberg County, Texas 121 miles to Brownsville and an additional 11 miles beginning near the Exxon King Ranch terminus to
the DCP LaGloria Gas Plant in Jim Wells County, Texas.

We also operate and maintain the United States portion of a 174-mile bi-directional refined products pipeline owned

by PML. This pipeline connects our Brownsville terminal complex to a pipeline in Mexico that delivers to PEMEX’s terminal
located in Reynosa, Mexico and terminates at PEMEX’s refinery, located in Cadereyta, Nuevo Leon,
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Mexico, a suburb of the large industrial city of Monterrey. The pipeline transports refined products and blending components.
We operate and manage the 18-mile portion of the pipeline located in the United States for a fee that is based on the average
daily volume handled during the month. Additionally, we are reimbursed for non-routine maintenance expenses based on the
actual costs plus a fee based on a fixed percentage of the expense.

The customers we serve at our Brownsville terminal facilities consist principally of wholesale and retail marketers of
refined products and industrial and commercial end-users of refined products, waxes and industrial chemicals. Our principal
customer is Nieto Trading, B.V.

River Operations. Our River facilities include 12 refined product terminals along the Mississippi and Ohio Rivers
and the Baton Rouge, Louisiana dock facility. At our River terminals, we handle gasolines, diesel fuels, heating oil, chemicals
and fertilizers on behalf of, and provide integrated terminaling services to, customers engaged in the distribution and
marketing of refined products and industrial and commercial end-users. Our River terminals receive products from vessels and
barges on behalf of our customers and distribute products primarily to trucks and barges. The principal customer at our River
facilities is Valero Marketing and Supply Company.

Southeast Operations. Our Southeast facilities include 22 refined product terminals along the Plantation and
Colonial pipelines. At our Southeast terminals, we handle gasolines, diesel fuels, ethanol, biodiesel, jet fuel and heating oil on
behalf of, and provide integrated terminaling services to customers engaged in the distribution and marketing of refined
products. Our Southeast terminals primarily receive products from the Plantation and Colonial pipelines on behalf of our
customers and distribute products primarily to trucks. The principal customer at our Southeast facilities is NGL and the United
States Government.

Investment in BOSTCO. On December 20, 2012, we acquired a 42.5%, general voting, Class A Member
(“ownership”) interest in BOSTCO, for approximately $79 million, from Kinder Morgan Battleground Oil, LLC, a wholly
owned subsidiary of Kinder Morgan, Inc. (“Kinder Morgan”). BOSTCO is a new terminal facility on the Houston Ship
Channel designed to handle residual fuel, feedstocks, distillates and other black oils. The initial phase of BOSTCO involved
the construction of 51 storage tanks with approximately 6.2 million barrels of storage capacity. The BOSTCO facility began
initial commercial operation in the fourth quarter of 2013. Completion of the full 6.2 million barrels of storage capacity and
related infrastructure occurred in the second quarter of 2014.

On June 5, 2013, we announced an expansion of BOSTCO. The expansion is supported by a long-term leased storage
and handling services contract with Morgan Stanley Capital Group and includes six, 150,000 barrel, ultra-low sulphur diesel
tanks, additional pipeline and deepwater vessel dock access and high-speed loading at a rate of 25,000 barrels per hour. Work
on the 900,000 barrel expansion started in the second quarter of 2013, and was placed into service at the end of the third
quarter of 2014. With the addition of this expansion project, BOSTCO has fully subscribed capacity of approximately
7.1 million barrels at an overall construction cost of approximately $529 million. Our total payments for the initial and the
expansion projects are estimated to be approximately $233 million, which includes our proportionate share of the BOSTCO
project costs and necessary start-up working capital, a one-time buy-in fee paid to Kinder Morgan to acquire our 42.5%
interest and the capitalization of interest on our investment during the construction of BOSTCO. We have funded our payments
for BOSTCO utilizing borrowings under our credit facility.

Our investment in BOSTCO entitles us to appoint a member to the Board of Managers of BOSTCO to vote our
proportionate ownership share on general governance matters and to certain rights of approval over significant changes in, or
expansion of, BOSTCO’s business. Kinder Morgan is responsible for managing BOSTCO’s day-to-day operations. Our 42.5%
ownership interest does not allow us to control BOSTCO, but does allow us to exercise significant influence over its
operations. Accordingly, we account for our investment in BOSTCO under the equity method of accounting.

Business Strategies
Our primary business objective is to increase distributable cash flow per unit. The most effective means of growing

our business and increasing cash distributions to our unitholders is to expand our asset base and infrastructure, and to increase
utilization of our existing infrastructure. We intend to accomplish this by executing the following strategies:
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Generate stable cash flows through the use of long-term contracts with our customers. We intend to continue to
generate stable cash flows by capitalizing on the fee-based nature of our business, our minimum revenue commitments from
our customers and the long-term nature of our contracts with many of our customers. We generate revenue from customers
who pay us fees based on the volume of storage capacity contracted for, volume of refined products throughput at our
terminals or volume of refined products transported in the Razorback, Diamondback and Ella-Brownsville pipelines. We have
terminaling services agreements with, among others, Marathon, Morgan Stanley Capital Group, Nieto Trading B.V., Magellan,
NGL, RaceTrac Petroleum Inc., Valero and the United States Government.

Execute cost-effective expansion and asset enhancement opportunities. We continually evaluate opportunities to
expand our existing asset base.

Pursue strategic and accretive acquisitions in new and existing markets. Historically, our growth strategy has
included the pursuit of acquisitions of energy-related terminaling and transportation facilities, including facilities that may be
outside our existing areas of operation. For example, in December 2012, we acquired a 42.5% ownership interest in BOSTCO
from Kinder Morgan. BOSTCO is a new terminal facility on the Houston Ship Channel for handling residual fuel, feedstocks,
distillates and other black oils. The BOSTCO facility’s docks benefit from one of the deepest vessel drafts and nearest access
points in the Houston Ship Channel and is well positioned to capitalize on increasing exports of petroleum related products.

Maintain a disciplined financial policy. We will continue to pursue a disciplined financial policy by maintaining a
prudent capital structure, managing our exposure to interest rate risk and conservatively managing our cash reserves.

Competitive Strengths

We believe that we are well positioned to successfully execute our business strategies using the following competitive
strengths:

The terminaling services agreements we have with our existing customers provide us with stable cash flows. We
have contractual commitments from our customers that generated a substantial majority of our actual revenue. Of this firmly
committed revenue, approximately 92% was generated under terminaling services agreements with remaining terms of at least
one year at December 31, 2014. Our actual revenue for a year is higher than our contractual commitments because certain of
our terminaling services agreements with customers do not contain minimum revenue commitments and because our
customers often use other ancillary services in addition to the services covered by the minimum revenue commitments. We
believe that the fee-based nature of our business, our minimum revenue commitments from our customers, the long-term
nature of our contracts with many of our customers and our lack of material direct exposure to changes in commodity prices
(except for the value of refined product gains and losses arising from terminaling services agreements with certain customers)
will provide us with stable cash flows.

We do not have material direct commodity price risk. Because we do not purchase or market the products that we

handle or transport, our cash flows are not subject to material direct exposure to changes in commodity prices, except for the
value of refined product gains and losses arising from terminaling services agreements with certain customers.
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We will continue to seek cost-effective asset enhancement opportunities. We have high utilization of our existing
storage capacity, which enables us to focus on expanding our terminal capacity and acquiring additional terminal capacity for
our current and future customers. In December 2012, we acquired a 42.5% ownership interest in BOSTCO, which constructed
a new terminal facility on the Houston Ship Channel for handling residual fuel, feedstocks, distillates and other black oils. In
the second quarter of 2013 we announced a 900,000 barrel expansion at the BOSTCO terminal. The expansion included six,
150,000-barrel, ultra-low sulphur diesel tanks, additional pipeline and deepwater vessel dock access, and high-speed loading at
a rate of 25,000 barrels per hour. The BOSTCO facility began initial commercial operation in the fourth quarter of 2013.
Completion of the full 6.2 million barrels of storage capacity and related infrastructure occurred in the second quarter of 2014.
Work on the 900,000 barrel expansion started in the second quarter of 2013, and was placed into service at the end of the third
quarter of 2014.

We have a substantial presence in Florida, which has significant demand for refined petroleum products, and is
not currently served by any local refinery or interstate refined product pipeline. Eight of our terminals serve our customers’
operations in metropolitan areas in Florida, which we believe to be an attractive area for the following reasons:

* Refined products are largely distributed in Florida through terminals with waterborne access, such as our
terminals, because Florida has no refineries or interstate refined product pipelines.

» The Florida market is attractive to physical commodity traders because they can originate product supplies from
multiple locations, both domestically and overseas, and transport the product to the terminal by vessel.

+ The ports served by our terminals are among the busiest cruise ship ports in the United States, with year-round
demand.

Through NGL Energy Partners LP our general partner has access to a knowledgeable management team with
significant experience in the energy industry. The members of our general partner’s management team have established
long-standing relationships within the energy industry and significant experience with regard to the implementation of
operating and growth strategies in many facets of the energy industry, including:

* crude oil marketing and transportation;

* renewable fuels, including ethanol, marketing and transportation;

» natural gas and natural gas liquid gathering, processing, transportation and marketing;

*  propane storage, transportation and marketing; and

« refined product storage, transportation and marketing.
Competition

We face competition from other terminals and pipelines that may be able to supply our customers with integrated
terminaling and transportation services on a more competitive basis. We compete with national, regional and local terminal and
transportation companies, including the major integrated oil companies, of widely varying sizes, financial resources and
experience. These competitors include BP p.l.c., Buckeye Partners, L.P., Chevron U.S.A. Inc., CITGO Petroleum Corporation,
Exxon Mobil Corporation, HollyFrontier Corporation and its affiliate Holly Energy Partners, L.P., Kinder Morgan, Inc.,
Magellan Midstream Partners, L.P., Marathon Petroleum Corporation and its affiliate MPLX LP, Motiva Enterprises LLC,
Murphy Oil Corporation, NuStar Energy L.P., Phillips 66 and its affiliate Phillips 66 Partners LP, Sunoco, Inc. and its affiliate
Sunoco Logistics Partners L.P., and terminals in the Caribbean. In particular, our ability to compete could be harmed by factors

we cannot control, including:

+ price competition from terminal and transportation companies, some of which are substantially larger than
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we are and have greater financial resources, and control substantially greater storage capacity, than we do;
» the perception that another company can provide better service; and
+ the availability of alternative supply points, or supply points located closer to our customers’ operations.
We also compete with national, regional and local terminal and transportation companies for acquisition and
expansion opportunities. Some of these competitors are substantially larger than us and have greater financial resources and
lower costs of capital than we do.

Significant Customer Relationships

We have several significant customer relationships from which we expect to derive a substantial majority of our
revenue for the foreseeable future. These relationships include:

c Location
NGL Energy Partners LP Southeast facilities

Morgan Stanley Capital Group Southeast and Midwest facilities
United States Government Southeast and Gulf Coast facilities
RaceTrac Petroleum Inc. Gulf Coast facilities

Marathon Petroleum Company LLC Gulf Coast facilities

Glencore Ltd. Gulf Coast facilities

World Fuel Services Corporation Gulf Coast facilities

Shell Oil Products U.S. Gulf Coast and Midwest facilities
Magellan Pipeline Company, L.P. Midwest facilities

P.M.I Trading Ltd. Brownsville facilities

Nieto Trading, B.V. Brownsville facilities

Valero Marketing and Supply Company River facilities

Our Relationship with TransMontaigne LLC and NGL Energy Partners LP

General. We are controlled by our general partner, TransMontaigne GP L.L.C., which is an indirect wholly owned
subsidiary of TransMontaigne LLC, a distribution and marketing company that markets refined petroleum products to
wholesalers, distributors and industrial and commercial end users throughout the United States, primarily in the Gulf Coast,
Northeast, Southeast and Midwest regions. As of December 31, 2014, TransMontaigne LL.C and its subsidiaries owned two
railcar facilities; a hydrant system in Port Everglades; and its distribution and marketing business. TransMontaigne LLC’s
marketing operations generally consist of the distribution and marketing of refined products through contract and rack spot
sales in the physical markets.

At December 31, 2014, NGL owned all of the issued and outstanding capital stock of TransMontaigne LLC, and, as
a result, NGL is the indirect owner of our general partner. At December 31, 2014, TransMontaigne LLC and NGL had a
significant interest in our partnership through their indirect ownership of an approximate 20% limited partner interest, a 2%
general partner interest and the incentive distribution rights.

NGL is a Delaware limited partnership that is controlled by its general partner, NGL Energy Holdings LLC. NGL’s
operations include a crude oil logistics segment, the assets of which include owned and leased crude oil storage terminals,
pipeline injection stations, a fleet of trucks, a fleet of leased and owned railcars, and a fleet of barges and towboats, and a crude
oil pipeline. NGL’s crude oil logistics segment purchases crude oil from producers and transports it for resale at owned and
leased pipeline injection points, storage terminals, barge loading facilities, rail facilities, refineries, and other trade hubs. NGL
has a water solutions segment, the assets of which include water treatment and disposal facilities. NGL’s water solutions
segment generates revenues from the treatment and disposal of wastewater generated from crude oil and natural gas
production, and from the sale of recycled water and recovered hydrocarbons. NGL has a liquids segment, which supplies
natural gas liquids to retailers, wholesalers, refiners, and petrochemical
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plants throughout the United States and in Canada, and which provides natural gas liquids terminaling services through its
more than 20 terminals throughout the United States and railcar transportation services through its fleet of leased and owned
railcars. NGL’s liquids segment purchases propane, butane, and other products from refiners, processing plants, producers, and
other parties, and sells the product to retailers, refiners, petrochemical plants, and other participants in the wholesale markets.
NGL’s retail propane segment sells propane, distillates, and equipment and supplies to end users consisting of residential,
agricultural, commercial, and industrial customers and to certain re-sellers in 25 states. Finally, NGL’s refined products and
renewables segment, which conducts gasoline, diesel, ethanol, and biodiesel marketing operations, includes NGL’s investment
in us.

Prior to July 1, 2014, Morgan Stanley Capital Group Inc., a wholly-owned subsidiary of Morgan Stanley and the
principal commodities trading arm of Morgan Stanley, owned all of the issued and outstanding capital stock of
TransMontaigne LLC, and, as a result, Morgan Stanley was the indirect owner of our general partner. Effective July 1, 2014,
Morgan Stanley consummated the sale of its 100% ownership interest in TransMontaigne LLC to NGL. The sale resulted in a
change in control of Partners, but did not result in a deemed termination of Partners for tax purposes. In addition to the sale of
our general partner to NGL, NGL acquired the common units owned by TransMontaigne LLC and affiliates of Morgan
Stanley, representing approximately 20% of our outstanding common units, and assumed Morgan Stanley Capital Group’s
obligations under our light oil terminaling services agreements in Florida and the Southeast regions, excluding the
Collins/Purvis tankage. All other terminaling services agreements with Morgan Stanley Capital Group remained with Morgan
Stanley Capital Group. The NGL Acquisition did not involve the sale or purchase of any of our common units held by the
public and our common units continue to trade on the New York Stock Exchange.

Omnibus Agreement. We have an omnibus agreement with TransMontaigne LLC that will continue in effect until the
earlier to occur of (i) TransMontaigne LLC ceasing to control our general partner or (ii) the election of either us or
TransMontaigne LLC, following at least 24 months’ prior written notice to the other parties.

Under the omnibus agreement we pay TransMontaigne LLC an administrative fee for the provision of various general
and administrative services for our benefit. For the years ended December 31, 2014, 2013 and 2012, the administrative fee
paid to TransMontaigne LLC was approximately $11.1 million, $11.0 million and $10.8 million, respectively. If we acquire or
construct additional facilities, TransMontaigne LL.C will propose a revised administrative fee covering the provision of
services for such additional facilities. If the conflicts committee of our general partner agrees to the revised administrative fee,
TransMontaigne LL.C will provide services for the additional facilities pursuant to the agreement. The administrative fee
includes expenses incurred by TransMontaigne LLC to perform centralized corporate functions, such as legal, accounting,
treasury, insurance administration and claims processing, health, safety and environmental, information technology, human
resources, credit, payroll, taxes and engineering and other corporate services, to the extent such services are not outsourced by
TransMontaigne LLC.

The omnibus agreement further provides that we pay TransMontaigne LLC an insurance reimbursement for premiums
on insurance policies covering our facilities and operations. For the years ended December 31, 2014, 2013 and 2012, the
insurance reimbursement paid to TransMontaigne LL.C was approximately $3.7 million, $3.8 million and $3.6 million,
respectively. We also reimburse TransMontaigne LLC for direct operating costs and expenses that TransMontaigne LL.C incurs
on our behalf, such as salaries of operational personnel performing services on-site at our terminals and pipelines and the cost
of employee benefits, including 401(k) and health insurance benefits.

We also agreed to reimburse TransMontaigne LL.C and its affiliates for a portion of the incentive payment grants to
key employees of NGL and its affiliates under the TransMontaigne Services LLC savings and retention plan, provided the
compensation committee of our general partner determines that an adequate portion of the incentive payment grants are
allocated to an investment fund indexed to the performance of our common units. For the years ended December 31, 2014,
2013 and 2012, we reimbursed TransMontaigne LLC and its affiliates approximately $1.5 million, $1.3 million and
$1.3 million, respectively.

The omnibus agreement also provides TransMontaigne LL.C a right of first refusal to purchase our assets, subject to
certain exceptions discussed below and provided that TransMontaigne LLC agrees to pay no less than 105% of the purchase
price offered by the third party bidder. Before we enter into any contract to sell such terminal or pipeline facilities, we must
give written notice of all material terms of such proposed sale to TransMontaigne LLC.
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TransMontaigne LLC will then have the sole and exclusive option, for a period of 45 days following receipt of the notice, to
purchase the subject facilities for no less than 105% of the purchase price on the terms specified in the notice. Subject to
certain exceptions discussed below, TransMontaigne LLC also has a right of first refusal to contract for the use of any
petroleum product storage capacity that (i) is put into commercial service after January 1, 2008, or (ii) was subject to a
terminaling services agreement that expires or is terminated (excluding a contract renewable solely at the option of our
customer), provided that TransMontaigne LLC agrees to pay no less than 105% of the fees offered by the third party customer.
The above rights of first refusal do not apply to any storage capacity or terminaling assets for which TransMontaigne LLC, or
an affiliate of TransMontaigne LL.C, has, subsequent to July 2013, elected to terminate (or not renew upon expiration) its
existing terminaling services agreement relating thereto.

Secondment Agreement. On December 30, 2014, we entered into a secondment agreement with TransMontaigne
Services LL.C and TransMontaigne GP L.L.C. Under the secondment agreement, TransMontaigne Services LL.C agrees to
second to Partners certain personnel to provide the on-site operational, maintenance and administrative services necessary to
operate, manage and maintain the operations and assets of the Partnership in connection with its obligations under our omnibus
agreement with TransMontaigne LLC. The seconded personnel work under the direction, supervision and control of the
Partnership. Partners is obligated to reimburse TransMontaigne LLC for the seconded personnel pursuant to the terms of the
omnibus agreement.

Significant Terminaling Services Agreements

Southeast Terminaling Services Agreement—NGL. In connection with the NGL Acquisition, effective July 1, 2014,
Morgan Stanley Capital Group assigned to NGL its obligations under our terminaling services agreement relating to our
Southeast terminals, excluding the Collins/Purvis, Mississippi tankage. The Southeast terminaling services agreement with
NGL will continue in effect unless and until NGL provides us at least 24 months’ prior notice of its intent to terminate the
agreement. We have the right to terminate the terminaling services agreement effective at any time after July 31, 2023 by
providing at least 24 months’ prior notice to NGL.

Southeast Terminaling Services Agreement—Morgan Stanley Capital Group. In connection with the NGL
Acquisition, the Southeast terminaling services agreement provisions pertaining to the Collins/Purvis, Mississippi tankage
remained with Morgan Stanley Capital Group. Morgan Stanley Capital Group had previously provided us 24 months’ prior
notice that it would terminate its obligations under the Southeast terminaling services agreement relating to our Collins/Purvis
terminal effective December 31, 2015, which encompasses approximately 2.7 million barrels of light refined product storage
capacity. This termination notice does not encompass the Collins/Purvis additional light oil tankage, which is part of a separate
terminaling services agreement. We expect to re-contract the upcoming available space at Collins/Purvis prior to December
31, 2015 and at rates that are in excess of the current rates charged to Morgan Stanley Capital Group.

Collins/Purvis Additional Light Oil Tankage—Morgan Stanley Capital Group. We have a terminaling services
agreement with Morgan Stanley Capital Group at our Collins/Purvis, Mississippi terminal for approximately 0.7 million
barrels of additional light refined product storage capacity. The agreement expires on June 30, 2018, after which the
terminaling services agreement will continue in effect unless and until Morgan Stanley Capital Group provides us at least
24 months’ prior notice of its intent to terminate the agreement.

Midwest Terminaling Services Agreement—Morgan Stanley Capital Group. We have a terminaling services
agreement with Morgan Stanley Capital Group at our Cushing, Oklahoma terminal for approximately 1.0 million barrels of
crude oil storage capacity. The agreement expires on July 31, 2019, subject to a five-year automatic renewal unless terminated
by Morgan Stanley Capital Group upon 180 days’ prior notice.

Southeast Terminaling Services Agreement—United States Government. We have a terminaling services agreement
with the United States government at our Selma, North Carolina terminal for approximately 0.3 million barrels of light refined
product storage capacity. The agreement expires on April 30, 2017, with the United States government having the option to
extend the agreement for two additional five-year increments.

Gulf Coast Terminaling Services Agreement—United States Government. We have a terminaling services

19



Table of Contents

agreement with the United States government at our Port Everglades North, Florida terminal for approximately 0.1 million
barrels of light refined product storage capacity. The agreement expires on May 31, 2015.

Gulf Coast Terminaling Services Agreement—RaceTrac Petroleum Inc. 'We have terminaling services agreements
with RaceTrac Petroleum Inc. at our Tampa, Cape Canaveral, Port Manatee and Port Everglades South, Florida terminals for
approximately 2.2 million barrels of light refined product storage capacity. The agreements expire at various points in time
between September 16, 2018 and September 15, 2019. The tankage at Port Manatee is currently not available to RaceTrac
Petroleum Inc. until the fall of 2015, upon the completion of certain enhancements by us at this terminal.

Gulf Coast Terminaling Services Agreement—Marathon Petroleum Company LLC. We have a terminaling
services agreement with Marathon Petroleum Company LLC at our Cape Canaveral, Jacksonville, Port Manatee and Port
Everglades North, Florida terminals for approximately 1.0 million barrels of asphalt storage capacity. The agreement expires
on April 30, 2016.

Gulf Coast Terminaling Services Agreement—Glencore Ltd. 'We have a terminaling services agreement with
Glencore Ltd. at our Port Everglades North and Fisher Island, Florida terminals for approximately 1.4 million barrels of bunker
fuel storage capacity. The agreement expires on May 31, 2016, with Glencore Ltd. having the option to extend the agreement
for an additional three years.

Gulf Coast Terminaling Services Agreement—World Fuel Services Corporation. We have terminaling services
agreements with World Fuel Services Corporation at our Cape Canaveral, Florida terminal for approximately 0.1 million
barrels of bunker fuel storage capacity and at our Port Everglades North, Florida terminal for approximately 0.4 million barrels
of light refined product storage capacity. The bunker fuel storage agreement expires on December 22, 2017. The light refined
product storage agreement is for a three year term commencing in the second quarter of 2015, with the option to extend for one
year renewals unless terminated by either party upon 180 days’ prior notice.

Gulf Coast Terminaling Services Agreement—Shell Oil Products U.S. 'We have a terminaling services agreement
with Shell Oil Products U.S. at our Pensacola, Florida terminal for approximately 0.2 million barrels of light refined product
storage capacity. The agreement expires on February 1, 2016.

Midwest Terminaling Services Agreement—Shell Oil Products U.S. We have a terminaling services agreement
with Shell Oil Products U.S. at our Oklahoma City, Oklahoma terminal for approximately 0.2 million barrels of light refined
product storage capacity. The agreement expires on January 31, 2016.

Midwest Capacity Agreement—Magellan Pipeline Company, L.P. We have a capacity agreement with Magellan
Pipeline Company, L.P. covering 100% of the capacity of our Razorback terminals and the use of our Razorback Pipeline,
which runs from Mount Vernon, Missouri to Rogers, Arkansas. The agreement expires on February 28, 2024.

Brownsville Terminaling Services Agreement—P.M.I. Trading Ltd. 'We have terminaling services agreements with
P.ML.I. Trading Ltd. at our Brownsville, Texas terminal for approximately 0.3 million barrels of heavy refined product storage
capacity. The agreements expire at various points in time between August 31, 2015 and February 6, 2016.

Brownsville Terminaling Services Agreement—Nieto Trading, B.V. 'We have a terminaling and transportation
services agreement with Neito Trading, B.V. for approximately 33,000 barrels of LPG storage capacity at our Brownsville,
Texas terminal and the use of our Ella-Brownsville and Diamondback pipelines. The agreement expires on September 30,
2017.

River Terminaling Services Agreement—Valero Marketing and Supply Company. We have a terminaling services
agreement with Valero Marketing and Supply Company at six of our River terminals for approximately 0.6 million barrels of
light refined product storage capacity. The agreement expires on March 31, 2016.

Other Terminaling Services Agreements. We have additional terminaling services agreements with other customers
at our terminal facilities for throughput and storage of refined products, crude oil and other products. These agreements include
various minimum throughput commitments, storage commitments and other terms, including
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duration, which we negotiate on a case-by-case basis.
Operations and Reimbursement Agreement—Frontera

Effective as of April 1, 2011, we entered into the Frontera Brownsville LLC joint venture, or “Frontera”, in which we
have a 50% ownership interest. In conjunction with us entering into the joint venture, we agreed to operate Frontera, in
accordance with an operations and reimbursement agreement executed between us and Frontera, for a management fee that is
based on our costs incurred. Our agreement with Frontera stipulates that we may resign as the operator at any time with the
prior written consent of Frontera, or that we may be removed as the operator for good cause, which includes material
noncompliance with laws and material failure to adhere to good industry practice regarding health, safety or environmental
matters. For the years ended December 31, 2014, 2013 and 2012, we recognized revenue of approximately $4.0 million, $3.7
million and $3.4 million, respectively, related to this operations and reimbursement agreement.

Terminals and Pipeline Control Operations

The pipelines we own or operate are operated via wireless, radio and frame relay communication systems from a
central control room located in Atlanta, Georgia. We also monitor activity at our terminals from this control room.

The control center operates with Supervisory Control and Data Acquisition, or SCADA, systems. Our control center
is equipped with computer systems designed to continuously monitor operational data, including refined product throughput,
flow rates and pressures. In addition, the control center monitors alarms and throughput balances. The control center operates
remote pumps, motors, and valves associated with the receipt of refined products. The computer systems are designed to
enhance leak-detection capabilities, sound automatic alarms if operational conditions outside of pre-established parameters
occur, and provide for remote-controlled shutdown of pump stations on the pipeline. Pump stations and meter-measurement
points on the pipeline are linked by high speed communication systems for remote monitoring and control. In addition, our
Collins, Mississippi facility contains full back-up/redundant disaster recovery systems covering all of our SCADA systems.

Safety and Maintenance

We perform preventive and normal maintenance on the pipeline and terminal systems we operate or own and make
repairs and replacements when necessary or appropriate. We also conduct routine and required inspections of the pipeline and
terminal tanks we operate or own as required by code or regulation. External coatings and impressed current cathodic
protection systems are used to protect against external corrosion. We conduct all cathodic protection work in accordance with
National Association of Corrosion Engineers standards. We continually monitor, test, and record the effectiveness of these
corrosion- inhibiting systems.

We monitor the structural integrity of all of our Department of Transportation, or DOT, regulated pipeline systems.
These pipeline systems include the 67-mile Razorback pipeline; a 37-mile pipeline, known as the “Pinebelt pipeline,” located
in Covington County, Mississippi that transports refined petroleum liquids between our Collins and Collins/Purvis terminal
facilities; a one-mile diesel fuel pipeline, known as the Bellemeade pipeline, owned by and operated for Dominion Virginia
Power Corp. in Richmond, Virginia; the Diamondback pipeline; and an approximately 18-mile, bi-directional refined
petroleum liquids pipeline in Texas, known as the “MB pipeline,” that we operate and maintain on behalf of PMI Services
North America, Inc., an affiliate of PEMEX. The maintenance of structural integrity includes a program of periodic internal
inspections as well as hydrostatic testing that conforms to Federal standards. Beginning in 2002, the DOT required internal
inspections or other integrity testing of all DOT-regulated crude oil and refined product pipelines. We believe that the pipelines
we own and manage meet or exceed all DOT inspection requirements for pipelines located in the United States.
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Maintenance facilities containing equipment for pipe repairs, spare parts, and trained response personnel are located
along all of these pipelines. Employees participate in simulated spill deployment exercises on a regular basis. They also
participate in actual spill response boom deployment exercises in planned spill scenarios in accordance with Oil Pollution Act
of 1990 requirements. We believe that the pipelines we own and manage have been constructed and are maintained in all
material respects in accordance with applicable federal, state, and local laws and the regulations and standards prescribed by
the American Petroleum Institute, the DOT, and accepted industry practice.

At our terminals, tanks designed for gasoline storage are equipped with internal or external floating roofs designed to
minimize emissions and prevent potentially flammable vapor accumulation between fluid levels and the roof of the tank. Our
terminal facilities have all required facility response plans, spill prevention and control plans, and other plans and programs to
respond to emergencies.

Many of our terminal loading racks are protected with fire protection systems activated by either heat sensors or an
emergency switch. Several of our terminals also are protected by foam systems that are activated in case of fire.

Safety Regulation

We are subject to regulation by the DOT under the Pipeline Inspection, Protection, Enforcement and Safety Act of
2006, or PIPES, and comparable state statutes relating to the design, installation, testing, construction, operation, replacement
and management of the pipeline facilities we operate or own. PIPES covers petroleum and petroleum products and requires
any entity that owns or operates pipeline facilities to comply with such regulations and also to permit access to and copying of
records and to make certain reports and provide information as required by the Secretary of Transportation. We believe that we
are in material compliance with these PIPES regulations.

The DOT Office of Pipeline and Hazardous Materials Safety Administration, or PHMSA, has promulgated
regulations that require qualification of pipeline personnel. These regulations require pipeline operators to develop and
maintain a written qualification program for individuals performing covered tasks on pipeline facilities. The intent of these
regulations is to ensure a qualified work force and to reduce the probability and consequence of incidents caused by human
error. The regulations establish qualification requirements for individuals performing covered tasks, and amends certain
training requirements in existing regulations. We believe that we are in material compliance with these PHMSA regulations.

We also are subject to PHMSA regulation for High Consequence Areas, or HCAs, for Category 2 pipeline systems
(companies operating less than 500 miles of jurisdictional pipeline). This regulation specifies how to assess, evaluate, repair
and validate the integrity of pipeline segments that could impact populated areas, areas unusually sensitive to environmental
damage and commercially navigable waterways, in the event of a release. The pipelines we own or manage are subject to these
requirements. The regulation requires an integrity management program that utilizes internal pipeline inspection, pressure
testing, or other equally effective means to assess the integrity of pipeline segments in HCAs. The program requires periodic
review of pipeline segments in HCAs to ensure adequate preventative and mitigative measures exist. Through this program,
we evaluated a range of threats to each pipeline segment’s integrity by analyzing available information about the pipeline
segment and consequences of a failure in an HCA. The regulation requires prompt action to address integrity issues raised by
the assessment and analysis. We have completed baseline assessments for all segments.

Our terminals also are subject to various state regulations regarding our storage of refined product in aboveground
storage tanks. These regulations require, among other things, registration of tanks, financial assurances and inspection and
testing, consistent with the standards established by the American Petroleum Institute. We have completed baseline
assessments for all of the segments and believe that we are in material compliance with these aboveground storage tank
regulations.

We also are subject to the requirements of the federal Occupational Safety and Health Act, or OSHA, and comparable
state statutes that regulate the protection of the health and safety of workers. In addition, the OSHA hazard communication
standard, the Environmental Protection Agency, or EPA, community right-to-know regulations under Title III of the Federal
Superfund Amendment and Reauthorization Act, and comparable state statutes require us to
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organize and disclose information about the hazardous materials used in our operations. Certain parts of this information must
be reported to employees, state and local governmental authorities, and local citizens upon request. We believe that we are in
material compliance with OSHA and state requirements, including general industry standards, record keeping requirements
and monitoring of occupational exposures.

In general, we expect to increase our expenditures during the next decade to comply with higher industry and
regulatory safety standards such as those described above. Although we cannot estimate the magnitude of such expenditures at
this time, we do not believe that they will have a material adverse impact on our results of operations.

Environmental Matters

Our operations are subject to stringent and complex laws and regulations pertaining to health, safety and the
environment. As an owner or operator of refined product terminals and pipelines, we must comply with these laws and
regulations at federal, state and local levels. These laws and regulations can restrict or impact our business activities in many
ways, such as:

* requiring remedial action to mitigate releases of hydrocarbons, hazardous substances or wastes caused by our
operations or attributable to former operators;

* requiring capital expenditures to comply with environmental control requirements; and

» enjoining the operations of facilities deemed in non-compliance with permits issued pursuant to such
environmental laws and regulations.

Failure to comply with these laws and regulations may trigger a variety of administrative, civil and criminal
enforcement measures, including the assessment of monetary penalties, the imposition of remedial requirements, and the
issuance of orders enjoining future operations. Certain environmental statutes impose strict, joint and several liability for costs
required to cleanup and restore sites where hydrocarbons, hazardous substances or wastes have been released or disposed of.
Moreover, it is not uncommon for neighboring landowners and other third parties to file claims for personal injury and
property damage allegedly caused by the release of hydrocarbons, hazardous substances or other wastes into the environment.

The trend in environmental regulation is to place more restrictions and limitations on activities that may affect the
environment. As a result, there can be no assurance as to the amount or timing of future expenditures that may be required for
environmental compliance or remediation, and actual future expenditures may be different from the amounts we currently
anticipate. We try to anticipate future regulatory requirements that may affect our operations and to plan accordingly to comply
with and minimize the costs of such requirements.

We do not believe that compliance with federal, state or local environmental laws and regulations will have a material
adverse effect on our business, financial position or results of operations. In addition, we believe that the various
environmental activities in which we are presently engaged are not expected to materially interrupt or diminish our operational
ability. We cannot assure you, however, that future events, such as changes in existing laws, the promulgation of new laws, or
the development or discovery of new facts or conditions will not cause us to incur significant costs. The following is a
discussion of certain potential material environmental concerns that relate to our business.

Water. The Federal Water Pollution Control Act of 1972, renamed and amended as the Clean Water Act or CWA,
imposes strict controls against the discharge of pollutants, including oil and its derivatives into navigable waters. The discharge
of pollutants into regulated waters is prohibited except in accordance with the regulations issued by the EPA or the state. We
are subject to various types of storm water discharge requirements at our terminals. The EPA and a number of states have
adopted regulations that require us to obtain permits to discharge storm water run-off from our facilities. Such permits may
require us to monitor and sample the effluent from our operations. The cost involved in obtaining and renewing these storm
water permits is not material. We believe that we are in substantial compliance with effluent limitations at our facilities and
with the CWA generally.

The CWA provides penalties for any discharges of petroleum products in reportable quantities and imposes
substantial potential liability for the costs of removing an oil or hazardous substance spill. State laws for the control of water
pollution also provide for various civil and criminal penalties and liabilities in the event of a release of petroleum
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or its derivatives in surface waters or into the groundwater. Spill prevention control and countermeasure requirements of
federal laws require, among other things, appropriate containment be constructed around product storage tanks to help prevent
the contamination of navigable waters in the event of a product tank spill, rupture or leak.

The primary federal law for oil spill liability is the Oil Pollution Act of 1990, as amended, or OPA, which addresses
three principal areas of oil pollution—prevention, containment and cleanup. It applies to vessels, offshore platforms, and
onshore facilities, including terminals, pipelines and transfer facilities. In order to handle, store or transport oil, shore facilities
are required to file oil spill response plans with the United States Coast Guard, the OPS, or the EPA. Numerous states have
enacted laws similar to OPA. Under OPA and similar state laws, responsible parties for a regulated facility from which oil is
discharged may be liable for removal costs and natural resources damages. We believe that we are in substantial compliance
with regulations pursuant to OPA and similar state laws.

Contamination resulting from spills or releases of refined products is an inherent risk in the petroleum terminal and
pipeline industry. To the extent that groundwater contamination requiring remediation exists around the facilities we own as a
result of past operations, we believe any such contamination is being controlled or remedied without having a material adverse
effect on our financial condition. However, such costs can be unpredictable and are site specific and, therefore, the effect may
be material in the aggregate.

Air Emissions. Our operations are subject to the federal Clean Air Act, or CAA, and comparable state and local
statutes. The CAA requires most industrial operations in the United States to incur expenditures to meet the air emission
control standards that are developed and implemented by the EPA and state environmental agencies. These laws and
regulations regulate emissions of air pollutants from various industrial sources, including our operations, and also impose
various monitoring and reporting requirements. Such laws and regulations may require a facility to obtain pre-approval for the
construction or modification of certain projects or facilities expected to produce air emissions or result in the increase of
existing air emissions and obtain and strictly comply with air permits containing requirements.

Most of our terminaling operations require air permits. These operations generally include volatile organic compound
emissions (primarily hydrocarbons) associated with truck loading activities and tank working and breathing losses. The
sources of these emissions are strictly regulated through the permitting process. Such regulation includes stringent control
technology and extensive permit review and periodic renewal. The cost involved in obtaining and renewing these permits is
not material.

Moreover, any of our facilities that emit volatile organic compounds or nitrogen oxides and are located in ozone
non-attainment areas face increasingly stringent regulations, including requirements to install various levels of control
technology on sources of pollutants. We believe that we are in substantial compliance with existing standards and regulations
pursuant to the CAA and similar state and local laws, and we do not anticipate that implementation of additional regulations
will have a material adverse effect on us.

Congress and numerous states are currently considering proposed legislation directed at reducing “greenhouse gas
emissions.” It is not possible at this time to predict how future legislation that may be enacted to address greenhouse gas
emissions would impact our operations. We believe we are in compliance with existing federal and state greenhouse gas
reporting regulations. Although future laws and regulations could result in increased compliance costs or additional operating
restrictions, they are not expected to have a material adverse effect on our business, financial position, results of operations and
cash flows.

Hazardous and Solid Waste. Our operations are subject to the Federal Resource Conservation and Recovery Act, as
amended, or RCRA, and comparable state laws, which impose detailed requirements for the handling, storage, treatment, and
disposal of hazardous and solid waste. All of our terminal facilities are classified by the EPA as Conditionally Exempt Small
Quantity Generators. Our terminals do not generate hazardous waste except in isolated and infrequent cases. At such times,
only third party disposal sites which have been audited and approved by us are used. Our operations also generate solid wastes
that are regulated under state law or the less stringent solid waste requirements of RCRA. We believe that we are in substantial
compliance with the existing requirements of RCRA and similar state and local laws, and the cost involved in complying with
these requirements is not material.

Site Remediation. The Comprehensive Environmental Response, Compensation, and Liability Act of 1980, as
amended, or CERCLA, also known as the “Superfund” law, and comparable state laws impose liability without regard to fault
or the legality of the original conduct, on certain classes of persons responsible for the release of hazardous substances into the
environment. Such classes of persons include the current and past owners or operators of sites where
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a hazardous substance was released, and companies that disposed or arranged for disposal of hazardous substances at offsite
locations such as landfills. In the course of our operations we will generate wastes or handle substances that may fall within the
definition of a “hazardous substance.” CERCLA authorizes the EPA and, in some cases, third parties to take actions in
response to threats to the public health or the environment and to seek to recover from the responsible classes of persons the
costs they incur. Under CERCLA, we could be subject to joint and several liability for the costs of cleaning up and restoring
sites where hazardous substances have been released, for damages to natural resources and for the costs of certain health
studies. We believe that we are in substantial compliance with the existing requirements of CERCLA.

We currently own, lease, or operate numerous properties and facilities that for many years have been used for
industrial activities, including refined product terminaling operations. Hazardous substances, wastes, or hydrocarbons may
have been released on or under the properties owned or leased by us, or on or under other locations where such substances
have been taken for disposal. In addition, some of these properties have been operated by third parties or by previous owners
whose treatment and disposal or release of hazardous substances, wastes, or hydrocarbons, was not under our control. These
properties and the substances disposed or released on them may be subject to CERCLA, RCRA and analogous state laws.
Under such laws, we could be required to remove previously disposed substances and wastes (including substances disposed of
or released by prior owners or operators) or remediate contaminated property (including groundwater contamination, whether
from prior owners or operators or other historic activities or spills).

Under an indemnification agreement, which contains the indemnification terms previously set forth in the omnibus
agreement, TransMontaigne LLC agreed to indemnify us against potential environmental claims, losses and expenses that were
identified on or before May 27, 2010 and that were associated with the ownership or operation of the Florida and Midwest
terminals prior to May 27, 2005. TransMontaigne LLC’s maximum liability for this indemnification obligation is $15.0 million
and it has no obligation to indemnify us for aggregate losses until such losses exceed $250,000 in the aggregate.
TransMontaigne LLC has no indemnification obligations with respect to environmental claims made as a result of additions to
or modifications of environmental laws promulgated after May 27, 2005. TransMontaigne LLC estimates that the total cost for
remediating the contamination at the Florida terminals will be between approximately $3.3 million and approximately
$7.3 million. TransMontaigne LLC’s activities are being administered in part by the Florida Department of Environmental
Protection under state administered programs that encourage and help to fund all or a portion of the cleanup of contaminated
sites. Under these programs, TransMontaigne LLC has received, and believes that it is eligible to continue to receive, state
reimbursement of a significant portion of the costs associated with the remediation of the Florida terminals. As such,
TransMontaigne LLC believes that its share of the total remediation liability, net of probable reimbursements, will be between
approximately $0.4 million and approximately $2.8 million.

Under the purchase agreement for the Brownsville, Texas and River facilities, TransMontaigne LLC agreed to
indemnify us against potential environmental claims, losses and expenses that were identified on or before December 31, 2011
and that were associated with the ownership or operation of the Brownsville and River facilities prior to December 31, 2006.
Our environmental losses must first exceed $250,000 and TransMontaigne LLC’s indemnification obligations are capped at
$15.0 million. The deductible amount, cap amount and time limitation for indemnification do not apply to any environmental
liabilities known to exist as of December 31, 2006. TransMontaigne LLC has no indemnification obligations with respect to
environmental claims made as a result of additions to or modifications of environmental laws promulgated after December 31,
2006. TransMontaigne LLC believes that its total remediation liability, net of probable reimbursements, for the Brownsville
and River facilities will be between approximately $0.2 million and approximately $0.8 million.

Under the purchase agreement for the Southeast facilities, TransMontaigne LLC has agreed to indemnify us against
potential environmental claims, losses and expenses that were identified on or before December 31, 2012 and that were
associated with the ownership or operation of the Southeast terminals prior to December 31, 2007. Our environmental losses
must first exceed $250,000 and TransMontaigne LLC’s indemnification obligations are capped at $15.0 million. The
deductible amount, cap amount and time limitation for indemnification do not apply to any environmental liabilities known to
exist as of December 31, 2007. TransMontaigne LLC has no indemnification obligations with respect to environmental claims
made as a result of additions to or modifications of environmental laws promulgated after December 31, 2007.
TransMontaigne LLC believes its total remediation liability for the Southeast facilities will be between approximately
$1.3 million and approximately $2.2 million.
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Under the purchase agreement for the Pensacola, Florida terminal, TransMontaigne LL.C agreed to indemnify us
against potential environmental claims, losses and expenses that are identified on or before March 1, 2016, and that were
associated with the ownership or operation of the Pensacola terminal prior to March 1, 2011. Our environmental losses must
first exceed $200,000 and TransMontaigne LLC’s indemnification obligations are capped at $2.5 million. The deductible
amount, cap amount and limitation of time for indemnification do not apply to any environmental liabilities known to exist as
of March 1, 2011. TransMontaigne LLC has no indemnification obligations with respect to environmental claims made as a
result of additions to or modifications of environmental laws promulgated after March 1, 2011.

Endangered Species Act. The Endangered Species Act restricts activities that may affect endangered or threatened
species or their habitats. While some of our facilities are in areas that may be designated as habitat for endangered or
threatened species, we believe that we are in substantial compliance with the Endangered Species Act. However, the discovery
of previously unidentified endangered or threatened species could cause us to incur additional costs or become subject to
operating restrictions or bans in the affected area.

Operational Hazards and Insurance

Our terminal and pipeline facilities may experience damage as a result of an accident or natural disaster. These
hazards can cause personal injury and loss of life, severe damage to and destruction of property and equipment, pollution or
environmental damage and suspension of operations. We maintain insurance of various types that we consider adequate to
cover our operations, properties and loss of income at specified locations. Coverage for domestic acts of terrorism as defined
in Terrorism Risk Insurance Program Reauthorization Act 2007 are covered under certain casualty insurance policies.

The insurance covers all of our facilities in amounts that we consider to be reasonable. The insurance policies are
subject to deductibles that we consider reasonable and not excessive. Our insurance does not cover every potential risk
associated with operating terminals, pipelines and other facilities. Consistent with insurance coverage generally available to
the industry, our insurance policies provide limited coverage for losses or liabilities relating to pollution, with broader
coverage for sudden and accidental occurrences.

We share insurance policies, including our general liability and pollution policies, with TransMontaigne LLC. These
policies contain caps on the insurer’s maximum liability under the policy, and claims made by either of TransMontaigne LLC
or us are applied against the caps. The possibility exists that, in any event in which we wish to make a claim under a shared
insurance policy, our claim could be denied or only partially satisfied due to claims made by TransMontaigne LLC against the
policy cap.

Tariff Regulation

The Razorback pipeline, which runs between Mount Vernon, Missouri and Rogers, Arkansas, the Diamondback
pipeline, which runs between Brownsville, Texas and the United States- Mexico border, and the Ella-Brownsville pipeline,
which runs from two points of origin in Texas to our Brownsville terminal, transport petroleum products subject to regulation
by the FERC under the Interstate Commerce Act and the Energy Policy Act of 1992 and rules and orders promulgated under
those statutes. FERC regulation requires that the rates of pipelines providing interstate service, such as the Razorback,
Diamondback and Ella-Brownsville pipelines, be filed at FERC and posted publicly, and that these rates be “just and
reasonable” and nondiscriminatory. Such rates are currently regulated by the FERC primarily through an index methodology,
whereby a pipeline is allowed to change its rates based on the change from year to year in the Producer Price Index for
Finished Goods (PPI-FG), plus a 1.3 percent adjustment for the period July 1, 2006 through June 30, 2011, and a 2.65 percent
adjustment for the five-year period beginning July 1, 2011. In the alternative, interstate pipeline companies may elect to
support rate filings by using a cost-of-service methodology, competitive market showings, or actual agreements between
shippers and the oil pipeline company.

The FERC generally has not investigated interstate oil pipeline rates on its own initiative when those rates have not
been the subject of a protest or a complaint by a shipper. A shipper or other party having a substantial economic interest in our
rates could, however, challenge our rates. In response to such challenges, the FERC could investigate our rates. If our rates
were successfully challenged, the amount of cash available for distribution to unitholders could be
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reduced. In the absence of a challenge to our rates, given our ability to utilize either filed rates as annually indexed or to utilize
rates tied to cost of service methodology, competitive market showing, or actual agreements between shippers and us, we do
not believe that FERC’s regulations governing oil pipeline ratemaking would have any negative material monetary impact on
us unless the regulations were substantially modified in such a manner so as to effectively prevent a pipeline company’s ability
to earn a fair return for the shipment of petroleum products utilizing its transportation system, which we believe to be an
unlikely scenario.

On July 20, 2004, the United States Court of Appeals for the District of Columbia Circuit, or D.C. Circuit, issued its
opinion in BP West Coast Products, LLC v. FERC, which vacated the portion of the FERC’s decision applying the Lakehead
policy, under which the FERC allowed a regulated entity organized as a master limited partnership to include in its
cost-of-service an income tax allowance to the extent that entity’s unitholders were corporations subject to income tax. On
May 4, 2005, the FERC adopted a policy statement providing that all entities owning public utility assets—oil and gas
pipelines and electric utilities—would be permitted to include an income tax allowance in their cost-of-service rates to reflect
the actual or potential income tax liability attributable to their public utility income, regardless of the form of ownership. Any
tax pass-through entity seeking an income tax allowance would have to establish that its partners or members have an actual or
potential income tax obligation on the entity’s public utility income. The FERC’s new policy was subsequently challenged
before the D.C. Circuit and on May 29, 2007, the D.C. Circuit denied the petitions for review with respect to the income tax
allowance issues. As the FERC continues to apply this policy in individual cases, the ultimate impact remains uncertain. If the
FERC were to act to substantially reduce or eliminate the right of a master limited partnership to include in its cost-of-service
an income tax allowance to reflect actual or potential income tax liability on public utility income, it may affect the Razorback,
Ella-Brownsville and Diamondback pipelines’ ability to justify their rates if challenged in a protest or complaint.

In addition to being regulated by the FERC, we are required to maintain a Presidential Permit from the United States
Department of State to operate and maintain the Diamondback pipeline, because the pipeline transports petroleum products
across the international boundary line between the United States and Mexico. The Department of State’s regulations do not
affect our rates but do require the agency’s approval for the international crossing. We do not believe that these regulations
would have any negative material monetary impact on us unless the regulations were substantially modified, which we believe
to be an unlikely scenario.

Title to Properties

The Razorback and Diamondback pipelines are generally constructed on easements and rights-of-way granted by the
apparent record owners of the property and in some insta